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Trust is a kind of an institutional arrangement of property management for the 
interests or specific purpose of others, that is, “entrusted by someone to manage 
money matters”. Trust company provides a variety of financial services to clients that 
according to the number of principal, single or multiple, can be divided into single 
trust and assembled funds trust. Assembled funds trust plan is a kind of fund trust 
business, the trust company acting as a trustee, to intensively manage, use or dispose 
of the funds delivered by two or more principals, in accordance with the principal's 
wishes, for the benefit of the beneficiary. By the end of the second quarter of 2014, 
the number of the assembled funds trust of domestic trust company management has 
reached to RMB3.28 trillion Yuan. In the large-scale assembled funds trust, bank is a 
major consignment agency of trust products and the statutory fund trustee agency, 
thus, the cooperation between the bank and trust company has profound legal sources 
and realistic factors. In practice, bank not only plays a role of consignment agency 
and fund trustee agency, but also likely financial advisor of the user of the trust plan. 
In the trust plan, the user of fund (i.e., financier), the principal (i.e., investor), the 
trustee (i.e., trust company), and consignment bank form multiple legal relationships. 
Among them, bank has the ability to initiate and lead the trust plan for the master of 
project and customer resources, but needs to use the trust license of the trust company 
to package finance plan into trust product to publish. The disadvantage of this 
cooperation pattern mentioned above is inconsistent with the power and responsibility, 
unequal with risk and income: Bank dominates the trust plan, obtaining high profit but 
only bearing secondary obligation, such as consignment sale, escrowing fund, 
however, trust company may actually is just a business channel, bearing the main 
obligation to safeguard the rights and interests of investors agreed in the trust contract. 
The imbalance of rights and obligations causes moral risk, such as bank willingly 
using the channel to transfer the risk and trust company negligent in performing the 
duty of trustee, so the legitimate rights and interests of investor is difficult to 
effectively guarantee. 
In this paper, the case “Zhongcheng trust” is used as entry point, to theoretical 
study and practical analyze the problems existing in the bank consignment sale 
assembled funds trust plan, then to put forward the suggestions to improve the 















sale assembled funds trust plan. 
The text, except the preface and epilogue, is divided into four chapters, altogether. 
Chapter one, summary of the assembled funds trust plan and its business model, and 
introduces the concept and characteristics of the trust, the concept of the assembled 
funds trust plan, two specific operation method of the bank consignment sale trust 
plan, and separates the bank consignment sale trust plan from other business of bank 
cooperation, funds channel provided by the trust company for bank through 
assembled funds trust plan from other channel business of trust company. 
Chapter two introduces legal sources and realistic factors to develop channel 
business cooperated between bank and trust company. The author, from the 
perspective of administrative intervention, legal regulation, economic benefit and risk 
transfer analyzed the reasons of the cooperation between bank and trust company to 
develop the channel business. 
Chapter three introduces the legal relationship and the existing problems of the 
bank consignment sale trust plan. The author, on the basis of summary of legal rules 
involved in the cooperation between bank and trust company, deeply analyzed the 
legal relationship of bank, trust company, investor and financier around trust product, 
to reveal the problems existing in the practice. 
Chapter four introduces how to improve the protection of rights and interests of 
investor in bank consignment sale trust plan. First the author analyzed the overall 
running situation of the current trust industry, the direction of transformation and the 
risk of period of transformation, pointing out that the protection of rights and interests 
of investor in bank commission trust plan has important practical significance. Then 
the author put forward, under the big background of transformation of trust industry, 
this channel business of the cooperation between bank and trust company should be 
reduced, and the trust company’s duty to investigate should be enhanced, to promote 
the collaboration from all over the world, gradually to break the crisis of cashing a 
check in the trust plan and hidden rule of “rigid cash” in trust industry, eventually to 
improve the protection of the protection of rights and interests of investor in bank 
consignment sale trust plan. 
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引   言 
 1
引   言 
 
2011 年 2 月 1 日，中诚信托有限责任公司旗下“诚至金开 1 号”集合资
金信托计划正式成立，共向 700 位投资者募集信托资金 30.3 亿元，用于对
山西振富能源集团有限公司（以下简称“振富集团”）进行股权投资，信托














至 2013 年 12 月 31 日，这一信托专户资金账上仅剩 567 万元。中诚信托提
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